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If you're being tortured by the blinking cursor of doom

whenever you try to create content for your business...
Then these 500+ Content Ideas are the answer to your
nightmare!

We put this mega list of ideas together to make content
creation simple and easy for you.

People will be more likely to follow and engage with your
brand online if your content and call to actions aren't
always selling something.

You will find over 500 content prompts to diversify your
content strategy and create content that grows, engages,
nurtures and primes your audience to buy more of your
products or services.

Also download the Weekly Planner and Tracker to keep

track of your content and posts.

DOWNLOAD PLANNER
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https://docs.google.com/spreadsheets/d/1ovx9YjwCxfG7JtTAfAiP0K41DmfsW7Bg5-_JMPpyrgA/copy
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Find out more about what we do at: https://brandingandsales.com/about/

Join us in our FREE Facebook Group where we
provide value and tips to help you create a powerful
brand and get consistent sales online.
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ENGAGEMENT - NURTURE

Nurture - Build Anticipation & Excitement for Your
Products & Services

* Why did you do something when (it didn’t make sense, you had
nothing) eg. Why did you work out, even though you're
naturally skinny? Why did you spend money on ads, even
though you didn’t have start-up capital?

 Why | have to pass on (opportunity)

* Why you couldn’t do (something)

e # things you're grateful for

 # things you need to know about (topic)

e Fun Facts you didn’t know about (topic)

e Isitworth it to (dothing they have doubts about?)

e Should I (do this) for FREE?

e Someone | look up to and why their help changed your life.

» 7 key habits I've used to (get this incredible result)

 How/Why (one thing) is different/better (than the other) eg.
How/Why filtered water is better than drinking from the tap.

o Before (the situation happened) what did you think you would
NEVER do?

e What's one thing you hope to accomplish this week?

 What's one goal you are setting for the year?

e What is one thoughtful thing someone did for you recently?

e What is the best thing that has happened so far today?

* What is one way someone has helped you this month?

 What has improved about your life in the last year?

* What is something you get to experience every day that
sometimes you take for granted?

e What's the best thing about (situation/experience)?
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ENGAGEMENT - NURTURE

e What's the worst thing about (situation/experience)?

e Share something that makes your
(life/business/health/relationships) easier

» # of things you could never live without. Eg. 5 things | could
never live without.

e (Exciting Strange/Hilarious/Sad thing) from your childhood and
how it has impacted you now.

» (Exciting Strange/Hilarious/Sad thing) that is happening and
how it’s affecting you

» # (topic) mistakes - and how they ruin (your life)

» # mistakes you want to avoid if you're trying to (get to a
specific goal)

e How long you should (do this thing for the best/maximum
results)

 What was it like adjusting to (specific situation)

 What are the top 3 best things you've done as it relates to
(specific situation)

 What are some things that you wish you did sooner (as it
relates to a specific situation)

 What should you have done, but didn't do? Eg. | should have
started my business earlier, but | was too scared to sell.

 What's the worst thing that ever happened to you (as it relates
to a challenge your audience will find interesting)

e Share about a time you overcame adversity/obstacle or
crushed a limiting belief. Talk about your ‘before and after’
emotions, what you learned, and how things changed for
better or worse?

e #_ __lessonsllearned from ______

 What's something you're really bad at, that you should be good
at (especially in your industry?
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ENGAGEMENT - NURTURE

» Share an experience that almost made you quit, but you didn't.

* Share actionable valuable tips that people can use in (specific
situation)

e Share how you reward yourself when you hit (X goal)

e #___Tools luse to ( eg. 7 tools | used to run my business.)

e Show the progress you’'ve made over X number of years.

e AYearin Review

 What do I wish people knew about beinga _______ ?(eg. your
job/career title or situations in your life like - Having 7 kids,
Being a business coach, selling products or services online,
being a forex trader, being an influencer, etc.)

» Have you ever been tempted to (__do this thing__) oris it just
me?

e If 1 had to doit all over, | would

so that | could (get the
result) sooner.

e The exact moment you knew you had to start (doing what you
do now to get results)

e Your craziest story/experience as it relates to your
business/industry

» Your secret hobby (what you do, how it works)

e Your unique/strange/cool skill?

e Share an old photo/video of your before vs now (eg. My first
home office, My home office today)

e Talk about your weird/interesting plans for the future

e Talk about some of your weird ideas, tests, experiments, and
why they did or didn’t work.

 How you save yourself time and struggle by using this (tool,
hack, strategy)

e« When NOT to do/use a certain something.

« How and when toinvest in (thing eg. books, tool, person, team,
product or service, etc.)
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ENGAGEMENT - NURTURE

» Best advice you ever got that changed (your life, opinion) on
(topic)

e Throwback: The time thatyouusedtodo____

e Share your “What the heck was | thinking? Moments

* What do you regret the most about (topic)

¢ What's the hardest thing that you've had to do?

* What types of struggles have you overcome? (Write about each
as a new piece of content.

* What's the biggest mistake you've ever made? What lessons
did you learn?

¢ Which mistakes have you made recently? What lessons did you
learn?

¢ What do you wish you knew (3,5,10 years ago) that you know
now?

* What are you currently struggling with that your audience will
relate to?

* What have you struggled with in the past that will still be
helpful to your audience?

o Share some life goals, and why does it mean a lot to you?
(choose topics that your audience can relate to)

» Your favorite thing to do, and how it relates to your brand.

« What would you tell your younger self?

* What'’s the most embarrassing thing that ever happened to
you?

« What was the hardest lesson you've ever learned?

 What was the most embarrassing thing that you've done while
trying to get (specific goal)

e What it's like doing (activity/thing) with (someone else eg.
spouse, best friend, partner, fake friends, etc.)

e Behind the scene (secret project, process, client experience,
your product development/service fulfillment)

 The embarrassing thing you used to do with (topic)
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ENGAGEMENT - NURTURE

e Lesson/story you learned from childhood and how it has helped
you today.

» Share some things on your bucket list

 How to have a work-life balance? How to separate your work &
home life?

e How to stop work/life from getting in the way of enjoying
(specific goal)

e Talk about the best investment you've ever made that made
your life easier (your health, business, investments, specific life
experiences)

e Talk about the worst thing you’ve ever invested in and why it
didn't work out.

 How to get (desired result) with (specific method/strategy)

» How to stay consistent at (specific thing)

 Why do we keep (doing bad action___ ), (eg. why do we keep
eating cookies, when we know they make us hyperactive?)

e Why do we self-sabotagewhenwetryto________ ?

 How to avoid self-sabotage when trying to (get to a specific
goal)

» Top mistakes you're making with (thing your audience is trying
to do)

» Things you wish people would stop doing. Eg. | really wish
people would stop bullying on the internet.

» Thing you wish people would start doing eg. | wish people
would start taking cyberbullying seriously. You never know
what someone is going through. Be kind!

* You just (thing happens) Now what? Eg. You just won the
lottery, now what?You just had a baby, now what?You had a
car accident, now what?

e How to avoid (the thing from happening) when (this situation
happens) eg. How to avoid nutrient deficiency when you'’re
doing the Keto diet.
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ENGAGEMENT - NURTURE

» Top (# topic) book recommendations if you want to (get result)
eg. My top 5 finance book recommendations if you want to
increase your investment portfolio.

e Common (Thing) that literally makes no sense. Eg. Common
weight-loss diets that literally make no sense

 The most difficult thing you’ve ever done when trying to (get a
specific result). Eg. Starving yourself is the hardest way to lose
weight quickly.

 How do you deal with (specific situations) eg. How do you deal
with the sugar cravings

e What was it like dealing with (specific thing/situation) eg.
What it was like trying to lose weight with a broken ankle

e #___ of things you didn’t know about me eg. 10 things you
didn't know about me

e Share something that you regret as it relates to what you help
people with. Eg. | regret forcing myself into a super strict diet -
because it made me develop an eating disorder.

* The best (topic) experience you ever had (eg.The best spa
experience you ever had)

e Promote one of your free content/lead magnets (video,
checklists, workbooks, planners)

e Answering your burning questions answered about (topic)

e #___ things you do to avoid burnout

e #___ things youdo to avoid stress (Eg. 5 stretches youdo to
avoid stressing your muscles)

 How to stick to your (topic) routine

 How to create a (topic) routine

 How to make (topic) an easy habit

e Good habits you want to continue building

* (topic) lies that you used to believe

e Double standards that you find strange/interesting/hilarious

e Bad habits you want to put behind you.
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ENGAGEMENT - NURTURE

 How you grew up, and the way it influenced your actions today
(good/bad)

* Why you started (topic) and what inspired you to get started.

 Why you stopped (doing this specific thing)

* What did you want to be when you grow up? Share why it did
or did not change.

o #___ of things that will change in (topic) (Your predictions for
the future)

* What have you enjoyed doing lately? (do this based on your
brand topic or not)

 What would you recommend if someone was in (specific
situation)

e Your superpower/ hidden talent as it relates to (topic)

e The story behind your qualifications and what you've overcome
to get this far

* Your biggest challenges and how they changed everything for
you.

e Why (a specific thing/strategy/method) that you've tried
haven’t worked for you.

* What was your experience with (specific thing) before, vs now?

* Why your audience should care about (topic) and how it affects
them.

o # ways | keep myself motivated

 What work/life balance means to me

e What | wish | had known when | started (topic)

e Talk about the biggest investment you made into one of your
books or products and why that investment helped you.

e Share what makes you a rebel/rule-breaker, and how it makes
you stand out/get better results.

e Fun facts about your (topic) process.

» Share your (topic) influences - who has inspired you and what
books/movies/series help you get (the thing you do) done!
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ENGAGEMENT - NURTURE

# Lessons you've learned from your (topic) experiences and
what it’s like to go through it.

» Talk about things you wish you had known back when... ____

e Tell them about a time when you missed out on an opportunity.
Be vulnerable and inspire them to take action on something
(specific).

» Talk about a terrible job or client or experience you had. What
did that teach you and how do you handle things differently
now? (keep the people involved anonymous)

 What is something you admire about a rebellious person who is
doing things differently from everyone else?

e Share what you learned about things experts don’t tell you
about in a particular topic.

e Share about an investment you're making.

e Ask your audience which topics they want you to tell them
more about.

» Invite them to a challenge, and explain why the challenge is
important. Send them a daily prompt with 1 action itemto
accomplish.

 Why you should stop ___. (Stop doubting yourself, stop
overeating, stop binge watching, etc.)

e My top # (topic) books. Eg. My top 5 Finance Books

» Adayinmy life as (your title)

* Behind the scenes look at how I run (thing) day to day

e My top 5 favorite online tools/resources (in my niche)

 How I get creative when I'm feeling burnt out

e #__ ways that (thing) has changed my life

 Compare (topic) to another relatable activity that most people
will understand. Eg. sports, childhood experiences, adult
events such as partying, drinking etc.

» The top questions | get asked as a (your title)

e The coolest thing that happened when I started (thing)
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ENGAGEMENT - NURTURE

A Beginner's Guideto ______

 How | overcame my fear of (topic)

e Things that seem like a great idea, but are actually hurting your
progress. Eg. Diet plans that seem like a great idea but
damages your health.

» Bad (Topic) Habits that are easy to create, but hard to break. Eg.
Bad Business habits that re easy to slip into but hard to break

* What (doing thing) as a beginner looks like vs as an expert?

e Beginner/Intermediate/Advanced levels of (topic)

e This is exactly what |1 do to (get result)

e What no one tells you about (topic)

e # Reasons why (this ) is abad idea.

e # Reasons why you should stay away from (this thing)

e i (things) you won't believe about (topic)

 What did (thing) look like when you first started out? What
does it look like now?

» # (things you have to do) daily when you (do a specific
activity/want to hit specific goal) Eg. 3 things you have to do
daily to be productive. 3 things you must do daily to burn 500
calories.

e # things you would believe happened in (topic)

* What (topic experts) don’t want you to know. Eg. What fitness
experts don’t want you to know.

e The truth (topic people) won't tell you! Eg. the truth cancer
researchers won't tell you.

e # Tips and tricks to (get this thing done)

» i (things) people find hard to believe. Eg. 7 Ab strengthening
workout outs that people don’t believe can work.

 What inspired you to get started with (topic)

e Share when you realized that you've finally made it! (your come
up story)

e # things you didn’t know about (topic)
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ENGAGEMENT - NURTURE

 Why (X thing) is better than (Y thing)

» My (topic) (adjective) plan for (current year) eg. My Social Media
Domination Plan for 2022

e My # step process to getting (specific result)

» OMCG! | love (Specific Song) that your target audience canrelate
to

e Strange things people say on social media about (topic)

e # things you find strange about your industry

» Strange things people do when trying to (get specific goal)

e A story about the time you had to make a big change/pivot

» Social media VS Reality on (topic)

* The Ultimate Guide to

» Make a big prediction of something in your industry

e (Topic) trends in (year)

e Everything you need to know about (topic)

e # things you need to know about (topic)

e # things youlearned when you ( did the thing)

 What you use for inspiration

» Your favorite (motivational, inspiring) mantra

» A peek inside your (topic) routine eg. morning routine, bedtime
routine, fithess routine, homeschooling routine.

» What (success at a specific thing) to me eg. What walking
10,000 steps per day means to me.

» Your (topic) rules, and why you believe in them.

e An incredible thing that happened to you.

» Shocking beliefs people have about you

e # (special treat) to add to your (thing eg. coffee, food, routine)
without worrying about the (consequence) eg. 5 treats to make
my coffee to make it more delicious without worrying about
extra calories

e (Topic) goals you have for (specific year)
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ENGAGEMENT - NURTURE

i time saving hacks when you're trying to do (specific thing)

e # of things that make you happier when trying to (do specific
thing)

e Behind the scenes of (specific thing), a client/you is working on.

 How to boost (thing) during (specific situation) eg. How to
boost your energy while working at home with kids.

* The best (thing) for you to do (x situation) eg. Best warm-up
exercises for you to do when you're sore.

e We asked (# people) what they thought about ?

e How to findthetimetodo______

e How it started vs How it's going

» Things you thought were true as a beginner vs now.

» Thank you post for the people who believed in you.

e i (topic) hacks that surprisingly work

 What you love about (topic)

e What you hate/don't like about (topic)

e | can’t be the only one who used to thinkthat (____)

e Reasons why you do not recommend (specific thing)

e Free ways to (get result)

» # Simple ways to do (specific thing)

 # (of thing) you can do to replace (problem/habit/food) and get
more (thing). Eg. 5 shakes to replace your breakfast so you can
get more protein

e What is the best time to do (thing)?

e # ways to make this easier for you.

e # mistakes killing your ____ (productivity, sleep patterns,
reading time, writing time, soul, etc.)

e # signsyouare____ (eg. 5signs you are an empath. 5 Signs that
you are overweight)

e # reasons notto .

 The way we think about (topic) is broken. Here’s how we fix it!
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ENGAGEMENT - NURTURE

e Busy (girl /woman/boy/man’s) guide to (topic)
* The lazy (person’s title job, career, girl/woman / boy/man’s) eg.
guide to Eg. The Lazy Accountants Guide to Paying Taxes

e # Ways to do something or get something for less than $___.

e Let your team/employees take over your socials for the day and
talk about what they do in the business to make things better
for your clients/customers.

e Shout out something great that your client is doing!

e Share something from your vision board

e 3 Simple things you can do todayto improve______

e # days to (achieving this thing) Post a new tip every day. ( eg. 7
days to boost your energy. 5 days to tighter abs: Daily videos on
my best core exercises)

e What is something (bad/shady) that you will never do to your
audience/clients

¢ Old sayings that you used to hear, and how they affect you
now. Eg. | remember my grandmother saying “birds of the
same feather flock together” now I realize how true it is. When
I'm around my fitness friends | don't feel bad eating a healthy
meal, but when I'm around my family/old friends they tease
me.

* What is something popular in your industry that annoys you?

 The most ridiculous question you've heard anyone ask about
(your profession/topic)

e Can you (achieve a goal) without (the resources they need)?Eg.
Can you lose weight, without having an exercise and diet plan?

o A weekly post recap with fun/important things that happened
in your week.

¢ Industry-related news that isn’t about you, anything you sell or
promote.

e Round-up of content you published on your website/social
media
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ENGAGEMENT - NURTURE

e Why | hate
» # reasons you need to be using

and why | use instead.

 The number one question | get about .

e Why your____ sucks and what to do about it.

e Assumptions people have about you.

e Industry related Riddles, Puns, Jokes

e Everyday tools you can't live without (for doing a specific thing)

* How to do (thing) when you're stressed out and overwhelmed.

» If you're feeling (sad emotion) because of (topic) here’'s my best
advice on how to (get rid of that feeling)

e Do thiswhen you’re (feeling negative emotion) about (topic) it
will make you feel (positive emotion/benefit) eg. Do this when
you're feeling frustrated with creating content, it will help you
get more organized.

 What annoys you about (specific thing/industry/gurus)

 When do you get your best ideas?

 What happened after you went through ____ experience?Eg.
What happened after you launched your business?

 Why do you like helping people with (problem)?

» Share the experience of overcoming your biggest fear on
(topic)

 How to increase the odds of you succeeding with (topic)

» The best advice if you are (in a situation eg. broke, overweight,
on the verge of a divorce, etc.)

e Share what you learned from a horrible experience.

» If you're (trying to do the thing), you should (take this action)
eg. Get my lead magnet, watch my video on ‘title’ etc.)

e Creative ways to use (tool/resource)

e Tell your readers what you'd do differently if .Sharea

story. (eg. What I'd do differently if you had money/time to
reach your goal.)
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* Are you hearing (negative things) a lot?Here’s how to get past
it. (eg. Are you getting rejected by investors?Here's what to do
to make sure you walk out of your next investment meeting
with funding and a signed contract)

» (Problem) is getting worse ? Here’s how to fix it for good.

» False expectations about (topic) that is screwing you over.

» it (specific topic) books that will help you with (problem)

e Would you rather have X or Y? (eg. Would you rather have a
business that sells only cheap products, or do you want to sell
luxury items?)

e How many hours per day do you spend on (thing) ?

 What difficulties do you encounter as a (client type) trying to
(get to a specific goal)? Here’s how you would overcome that.
(eg. What difficulties did you encounter as a busy entrepreneur
trying to lose weight? Here'’s what to do to eat healthy and get
enough exercise to burn fat in just 30 minutes per day.)

 If you had a choice would you do X or Y? (eg. If you had a choice,
would you get an investor, or bootstrap your business?)

* What's your most favorite part about (topic)? What's your least
favorite part about (topic)?

 Which one of your daily habits is a must-do?

 What advice would you give yourself 5 years ago?

 In your opinion, who was/is the greatest (person type eg.
Entrepreneur, Doctor, etc.) in history? What did they do to
become the greatest?

 What are the top 3 daily things that you believe caused you
stress or anxiety that would instantly make your life better if
you could eliminate it?

 What's the TOP ONE thing that you like BEST about being a
(your title eg. Doctor, scientist, coach)

I need to decide on (topic) and am looking for your feedback...
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e This isthe advice | would recommend to a person who is
struggling with (problem)

 How a (famous person/ famous fictional character in a story)
achieved success in (reaching the specific goal) and what it
means for your audience)

» How a (specific thing/method/hack) helped you overcome
(problem)

e You are so close to succeeding...If only you would just (start
doing this thing instead of or start thinking this way)

e The biggest thing holding (your audience) back right now is

¢ Host an #AMA (Ask Me Anything)

e Go LIVE (Live Videos Perform AMAZINGLY WELL)

e My favorite thing about (topic)is _______

e Help me choose my (thing eg. logo, outfit designs)

e An interesting recent conversation that you had about (topic)

e Your (topic) routine!

o # things to prioritize when you're trying to get to (goal)

e Who here (has/is doing thing) (eg. Who here has been drinking
lots of Starbucks lately?)

 If you had all the (time, energy, money) to do (thing), what
would you do?

e Ask your audience to vote between this or that.

e You don't have to choose between (the thing youwant 1) and
(the thing you want 2) when you (are in a specific situation)

* The most important habits that will help you (get resulits)

* How to prioritize (your specific goal)

e Share what's stressing you out

* Share what’s making you happy about (topic)

e Share what’s making you feel inspired/hopeful about (topic)
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e (Topic/Thing/Action) may or may not be the best thing we have
ever done.

 If you could forget about ( thing you regret), what would it be?

* Irrational fears that your target market has. (turn each fear into
a hew post)

e Your pet peeve about (topic)

» Do you agree with (topic) - Yes or No?

» If 1did a live training on (topic) would you want to attend?Drop
“Yes "in the comments if you want to attend.

 The most memorable moment about your (topic) journey and
why it impacts your life today.

e You're worth it! You're worth getting (specific goal) You're not
(cursed/jinxed)

« What do you secretly do about ___ that no one knows about?

e i things you're going to leavein (year)

e # things you're going to start doingin (year)

e How do you avoid (panicking/stressing) in X situation

« Embarrassing moment! | used to (make/do this mistake)... it
was (___ awkward/shameful/cringy) | didn't even realize that it
was wrong until (this situation happened)

* |llove helping people with about (topic) because they
(experience this benefit). If you're looking to have (this benefit)
too then let me know!

» Use one word to describe how you feel with you think about
(interesting/controversial topic)

e Do thisaction 1vs do this action 2. What would you choose?

* Is (action) important for (client type) eg. Is self-care important
for working moms?

e How to (get goal) without dealing with (problem)

e Arecent lesson that you learned

 What is your ultimate (topic) goal? (eg. What is your ultimate
fitness goal?)
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 If you could have everything that you wanted and needed,
what would your day-to-day life look like?

 What do you do when you want to stop feeling (negative
emotion)?

 What are you teaching yourself right now about (topic)?

* Share something someone was surprised to learn about you

« Share your plans for your next month/quarter/new year

e Tips to get (problem) off your to-do list

e # important things you’ve learned since starting (your specific
journey)

e What are your big goals for this/next week?I'd love to hear
what you plan to accomplish!

» Ask for Recommendations (Book, TV, Apps, Music, Something
related to your biz)

e Re-Share some older content (Graphics, Quotes, Videos, Blog
Posts)

e Interview a guest

e Answer FAQs

» Mistakes you're probably making with and how to fix it.

will fail just like mine did and how you

e H#reasons your

can prevent it.
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These ideas are fun and entertaining to people in general. They are
less about aggravating the problems your target market has, or
highlighting the benefits of your products or services. These ideas
humanize your brand and make you more relatable.

e Strange things people say in your DMs

e Weird/Interesting/Shocking requests from strangers

 What hobby, book, movie, or series are you obsessed with?

e Your hobby and why you like/love it

e Recreate afun childhood memory.

« A life changing trip/experience that you took.

e Happinessis__________ without having to deal with (a bad
thing) eg. Happiness is eating the whole ice cream cart without
having to gain weight.

* Finish this sentence.... (thing) would be boring without
eg. Life would be boring without vacations.

* What you're binging right now on Netflix

e Fillintheblank... If _________ was an Olympic event, | would
have a gold medal

e Working from home or from the office —which is better, and
why?

e Using a GIF/Emoji, how would you describe your current mood?

e Snap a close-up of an object and let your audience try to guess
what it is.

* What was your favorite meal growing up?

* What are you most thankful for this year?

* What are you most excited about this year?

¢ Moments that have you dying with laughter

» Your favorite movie/series quotes.

e What is a weird belief/superstition you have?

¢ Name afood that you flat-out refuse to eat! Share why

» Show us your very first Facebook pic
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Would you rather be rich without anyone knowing or famous?
Would you rather be poor doing what you love or rich doing
what you hate?

Would you rather explore the ocean or explore space?

Show an embarrassing picture and share the story

What is one talent you wished you had?

How do you unplug from “work mode” at the end of the week?
On arainy day,lliketo___________
If you won the lottery, what's the first thing you would do?
People usually have their loved ones, reminders, or something
exciting on their lock screen. What's yours?

If you had a theme song that played every time you walked into
a room, what would it be?

How many rings before you answer the phone?

What's the first luxury (item) that you would want?

What are you most excited for?

What would you do if......

Share your plans for your birthday/trip/holiday

Do you know how to swim?

Movies that you can say the lines word for word

Popular things that you don't like. (eg. Pineapple on pizza,
cereal vs milk first, etc.)

What do you do when you want to hype yourself up?

Share something that always makes you happy!
Person/brand/influencer that you can’t get enough of.

If you had a choice, would you go back X years with the
knowledge you have now?Or, fast forward to Y years with
(specific goal) already reached?

Your word/phrase for the year!

Comment to win - Ask your fans to answer a question in order
to enter

Submit a photo/video (topic) contest - Best photo wins!
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» Share your views on a hot topic and ask your audience to weigh
in
* If | were granted three wishes today, | would wish for

e Celebrate with your readers! Talk about birthdays,
anniversaries, memories, and what changed/improved your
life.

e This isthe story about the timel Share photos of you

dealing with (a good or bad thing). Make a joke about it

e Share a Joke/Meme (Graphics or Text, Gif)

e Fun/interesting story about your kids

e Fun/interesting story about your pet or things you observe in
nature.

e A strange/embarrassing/interesting encounter you had

o Awkward photos/videos of yourself

» Describe your day using emojis/gifs

e Say something nice about yourself,lam____________

* What is something fun or different that you are obsessed with?

e What are your must-have (seasonal) items? (eg. Winter, spring,
summer, autumn)

* Post a picture of a place that makes you happy.

 Name something you would never buy “used”

e The last thing you do before you go to sleep

* What song will make you get up and dance 100% of the time?

e 'm_________ years oldand havenever __________ !

e If you had to live in the last movie you've watched, where
would you be living?

e Truth or Lie: Never have | ever ____(done this thing)

e If you could send yourself a secret message from a year ago to
prepare for the year ahead, what would you say?

e Let’s play a game! Write the first word that pops into your head
when you see “ "
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e Wouldyouratherhave____,____or ? Eg. Would you rather

have a Personal Chef, Maid, Personal Shopper or a Nanny?

 If you could be an animal, which animal would you be? Why did
you choose that animal?

» The last text you sent is now the title of your autobiography,
tell us your title!

 Name 3 things that are always within reach by your
bed/office/kitchen etc.

» Share something on your bucket list

» Before kids, what did you think you would NEVER do?

 If you could eat only 1food for the rest of your life, what would
it be?

 If you could only listen to 1 kind of music, what would it be?

 If you could only have 1app on your phone, what would it be?

 If you could only wear 1 outfit for a month, what would it be?

 If you could interview 1 person (past or present), who would it
be?

e What did you want to be when you grew up?

» Look in your closet... What's your favorite color?

 What would you want to have a lifetime supply of?

e Congrats! You just won a lifetime supply of the last thing you
bought, what do you now have forever?

» Snap a picture of you doing (thing) eg. working out, working in
your office, doing a sport, trying to get your kids to bed.

* Show us something funny! We all need a good laugh!

 What food is your weakness and you could never say no to?

 Name your favorite Disney character and why you like them.

 Name the 2 things that go together, example: salt and pepper,
sugar and spice

» Describe your family/spouse/best friend using only GIFs

e If you have 30 minutes to spend $5000 in one store, what store
are you going to and what are you buying?
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 If you came with a warning label, what would it say?

e Story Time! Comment with 2 words and keep the story going!
I'll start first!*____ _____ "

o Badly explain your profession

e Badly explain your hobby

e What do you have a weakness for?(Food, Netflix, woman/boy,
sleeping)

e Share your weekend plan using only song titles!

 If you could ask your future self one question, what would it
be?

« If your pet/baby could talk, what would they say about you?

 If you could learn one skill without trying, what would you
pick?

 If you could be doing whatever you want right now, what
would it be?

 What's the strangest thing you believed as a child?

e Post a GIF that describes your night/day/week/year

o All I want for Christmas/New Years/My Birthday/ Summer is

 Would you rather have free Starbucks for a year or free iTunes
music for life?

 Would you rather lose all of your money and valuables or all of
your photos?

 Would you rather be alone or surrounded by annoying people?

» Would you rather never use social media again or never watch
another movie or TV show?

* Would you rather have an easy job working for someone else or
be your own boss but work incredibly hard?

 What's the last thing you do before you go to sleep?

* What's the first thing you do in the morning?

e What made you laugh or smile today?
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e Which (movie or series) do you recommend for ( Genre Lovers)
on Netflix? Eg. Which series do you recommend for horror
lovers on Netflix?

* If you could run away today and do anything you liked, what
would you do?

 What made you laugh or smile today?

e Share something fun/strange/interesting you used to doin the
past
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These are the types of content that appeal to a wider audience,
they are easier to share since it is less "salesy". They provide value,
without a strong call to action to buy your products or services.

e Share content from someone else (they may repost you to their
stories)

» The easiest way to (do this thing)

e The fastest way to (do this thing)

» Top (# topic) movie recommendations if you want to (get
result) eg. My top 5 scary movie recommendations if you want
to feel shivers down your spine!

» Top (# topic) travel recommendations if you want to (get
result) eg. My top 5 vacation destinations if you're looking to
unleash your inner daredevil!

e Shocking [Topic] secrets you didn't know existed!

» The expectations vs reality of what it’s like to (accomplish a
specific goal) Use images etc.) eg. the Disney princess version of
marriage vs what it's really like.

e Howtodo

e How to stop

e Use your favorite movie/series to share a major lesson that is
also truein real life.

e Use a current trending movie/series to make a meme.

e Use a current trending movie/series to prove a point about
something you believein.

e What movie/series/character changed your opinion on (topic)

 What movie/series/character inspired you to do (thing)
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e Hot trends now and how they are good/bad

e Hot trends now and why you should do them

¢ Hot trends now and why you should not do them

e Your opinion on current trends/ media stories.

e Truths your audience needs to know

e Giveaway/Contest product/service

* My (#) step method for getting (specific result)

» My (# point) checklist to get (specific thing done) eg. My 21 step
checklist to make sure my facebook ads don’t get rejected.

» (#) of ways to get better at (specific things) eg. 5 ways to get
better at speaking French.

e Is (trend/method) legit?

e The typical journey of (an audience type) eg. The typical
journey of a yo-yo dieter!

e From (before) to (after): This is what I/your client did. Eg. From
375 Ibs t0 200 |bs

e The Ultimate (guide,cheat sheet,list etc) to (getting specific
result) as a (target market) eg. The Ultimate Guide to Buying
Your Dream House as a First-Time Home Buyer.
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Content focusing around these ideas tend to get a lot of shares
because you will either make people very supportive, or angry
about the topic.

» The evolution of (topic) and (the situation that is going on) eg.
The evolution of fast fashion and how it affects the workers.

e (Topic) Influencers/Gurus are problematic

e The TRUTH about (the thing they thought was true) eg. The
TRUTH about eating Keto diet

e The TRUTH about (thing) that (people, influencers, gurus) keep
lying about.

» Exposed: The disgusting ways (thing) has lied to you. Eg.
Exposed: The disgusting ways weight loss programs are lying
to you.

e Seriously, WTF is happening with (controversial topic)

» Pick afight - post an unpopular opinion or challenge the norm.

e Isitinsulting to do (strange thing) to another person?

e If | hear one moreword about ______ , I'm going to explode!

e Exposingthe scams of the (topic) industry.

e Seriously, WTF is happening with (controversial topic)

e What (competitors/influencers) are doing wrong!

» The toxic double standards of the (topic) industry.

e Has (topic/name/title) gone too far ?

» Don't trust (people,title) eg. Don't trust fitness influencers

» The deadliest mistakes that people make with

e # Dangerous things that happenin

e Calling out influencer (thing): The Fake vs The Reality
e The Extreme Ways Guru’'s/Influencers try to

e The problematic reality of

e The harsh reality of
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* The (Social Media Platform) (industry) “experts” have gone too
far! (eg. The TikTok Business Experts have gone too far! The
TikTok Fitness “experts” have gone too far!)

 The Dangerous New (topic) trend. Share why it's bad, how it's
affecting people short and long term. Share what people
should do instead that is safe.

e (Topic/thing) ruined my life!

e The DarkSideof _____

* I'm done being taken advantage of! It's time for (thing) to stop

» Shady things big companies are doing in the (topic) industry.

e The BSin the (topic) industry that is making things harder for
you!

» Share an additional point to your most popular/controversial
topic on social media
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* Why (target market) fails at (topic) and what they need to do
instead.

» The story about a client/customer transformation

¢ Which oneis better X or Y? Share why one is better and how
you specialize in doing this. Eg. Which diet plan is better: being
on the keto diet or a low calorie diet?

¢ A new promotion or flash sale you're running.

* Promote your free training, webinar, and resources.

* Promote your business - book, service, product, etc.

» Special limited-time offers or special offers for subscribers
(Facebook only, email list

« only, Twitter followers only, Instagram only, Pinterest only,
etc.).

e The latest promotions you're running are ending soon.

e Alook into your future plans that will take place in the next
couple of days/weeks/months.

e Promote your work-in-progress with an early bird/pre-order

* Why you should start (doing this thing) if you want to (get
specific result)

¢ Why you should stop (doing this thing) if you want to (get
specific result)

* Why you should never (do this thing) because it will destroy
(your life, your reputation, your health, etc.)

e What’s one (your industry) product you wish existed, but you
can't find anywhere? (Eg. What’s one weight loss product you
wish existed, but you can’t find anywhere?)

e The biggest excuses you made that used to stop you from
(achieving a specific goal)
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 # of things that make your clients/customers happier when
trying to (do specific thing)

e # ways to (get result) fast!

e Your secret weapon to (get result)

» Mistakes your audience is making that is costing them

» # things to avoid while doing (specific method) and what to do
instead.

e # Reasons why most people fail on (topic)

 # signs that people are on the verge of (bad/good thing)

 If you struggle with (problem) do (this) to make it easier

 If you struggle with (problem) do (this) instead

 How I did (thing) and how you can do even if you're (setback eg.
a beginner)

» The easiest way to (get specific results)

» The hardest way to (get specific results)

» The invisible costs of doing (thing)

e The invisible costs of not doing (thing) when in (specific
situation)

» The easy vs the hard way to (get specific results)

 How to (do this amazing thing) without (the thing they
dislike/scared of)

* The right way to [do this thing]

» Will (thing you should do) help you (get result)? Eg. Will
following the keto diet help you lose stubborn belly fat?

e # reasons why you (or your clients) were successful at (topic)

 How to getrid of [thing they hate] in [ X amount of time]

e Whatis____ and how does it work?

o (H#)_____ steps to get (desired result)

» # Ways people make (topic) harder than it should be. Eg.5
Ways people make building an online business harder than it
should be.
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* The biggest excuses you see that others make that stop them
from (achieving specific goal)

e 7 Ways (my product/service) gives you (amazing result)

* Problems that you have with (topic) and your solutions to solve
it.

» Roadblocks that you hit during your (topic) journey? What
happened, why did it happen, how did you overcome them,
what you learned during this experience and the results you
got good/bad? How to make sure your target audience doesn't
go throughiit.

 How to get (result) when you're starting from scratch

 How to get (specific result) even if you struggle with (specific
challenge)

» # (adjective eg. powerful) ways to get (specific results)

 How to get better (results) with (this method). Eg. How to get
better results with the keto diet.

* Forget (thing) - Try this instead

» it secrets to (getting this result)

e Benefits of being good at (topic)

e # interesting things that happen when you start (doing action)

e # quick ways to get (specific result)

e 5-Minute (hack/routine/action) that gets you (specific result) if
you do it every day.

e Anyone can (do this) but only (focusing on it this specific way)
can get a specific result. Eg. Anyone can lose weight, but
focusing on

 # ways to get through (specific) roadblocks/setbacks.

 How I got (shocking result) when | did (this thing)

e My client came to be because of (x problem) and he/she need to
(have Y solution)
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* Here's how a (client in X situation ) got (this incredible result).
Eg. Here's how a 32 year old mom of 3 lost 85lbs!

e Share how your clients/customers reward themselves when
they hit (X goal)

e Things you see people doing wrong, and steps they can taketo
correct it.

* When it comes to (topic) everything isn’t always one-sized fits
all. Different people arein (situation1, situation 2 or situation 3).
Some people are complete unicorns and they are in (random
situation 1, or even random situation 2)

* Assumptions people have about your (industry or specific
topic)

« Why your audience/you fail when you try to do (specific thing)

e The Ultimate way to (get specific thing/result)

¢ Product Review (share the benefits and how it will help your
audience)

 How to get (result) when you're struggling with (one specific
struggle)

e The exact (strategy/steps/tools) | used to get [specific result)

» My (topic) schedule/routine/plan eg. My easy fithess routine,
my easy meal plan. My booty building workout routine

e Testimonials/Client stories/customer stories/follower love

o Different ways to get to (specific resuit)

e Advice you wish you had when you were just starting and what
you would do to get better results. (as it relates to your
industry)

e« When my clients try to (do this strange/crazy/funny thing) and |
catch them (doing something bad). This is how | help them (do
what they want) and still stay on track. eg. when my clients ask
why they aren't losing weight, and | catch them taking shots at
the club. This is how | help them enjoy what they love and still
stay on track.
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e Transformational story with a before and after. (step by step
what you did)

 How to get (this result) without (the thing they are scared
of/thing they are avoiding or dislike)

e # things you're doing now to save____
(time/money/energy/stress) on (topic)

» # things you're doing now to (get specific results)

» Bragabout your client
testimonials/experiences/accomplishments

» # uncomfortable things that happen when you're (trying to get
to a specific goal)

e Stuck between (contradictory thing 1) and (contradictory thing
2) here's what to do. eg. Stuck between being a cardio lover or a
weight lifter.

e Should you ditch (thing people wonder about) Then share why
or why not this is good or bad for them. eg. Should you ditch
your early morning workout?Here's why that's bad for you

e My 5 step strategy for (getting resulit)

e How many ___ do you (process) to (get result) Eg. How many
times | work out each week to keep my 6 pack.

o # of different ways to get (result) in (amount of time)

e Share an interesting breakthrough that your client had.

e The invisible cost of (not doing a specific thing) eg. The invisible
cost of not eating healthy and being fit. Ans. You have constant
medical issues, and you're always sick.

e Wantto belike____?Hereare____waystodoit.

» Is it possible to (person type) to get to (goal) without
(problem)?Yes! Most people think ______ but all you need to do

is_____ .If you'd like to have the step by step plan to

implement this - send me a DM to let me know!

brandingandsales.com



SALES

» Story of you or a client’s self-sabotage, that affected their
(specific goal journey). Share what happens, how you reset
your/the client’s mindset to stop doingit.

 How to stay committed with (specific goal) even if you're
struggling with (specific struggle)

e Situation 1VS Situation 2

» Thing1VS Thing 2 which is better to (reach a specific goal). (eg.
Chocolate or granola - which one is better to lose weight?)

e How to developyourskillsas________ ? (eg. web developer,
salesperson, designer etc.)

» Best (goal of the tool ) (to use to get specific results). Eg. Best
fitness tracker to track calories & steps.

e How to (get result) without (stressing out/burning out/ losing
your mind)

e (Thingre) that works in (current year) eg. 7 things that help you
blow up on social media in 2022

e #____ of steps to quickly (get result)

o # ____ fast ways to (get result) in (x time) 7 fast ways to burn
500 calories in1day.

e How to succeed with (thing you help with) in (year) eg/ How to
grow on Instagramin 2022

e Will (the thing you desire) make you happy? Eg. Will havinga 7
figure business make you happy? Will getting married make
you happy?

e The (tools/equipment/setup | use for (what you do) eg. The
equipment | use to film my Youtube videos.

e How I get (this great result) in my (thing you do) eg. How | get
good lighting in my Youtube videos

 How I got (specific result) in (X time) without (the thing you

want to avoid)
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 Why you aren’t seeing progress when it comes to (topic)

¢ Why do you do (specific thing)

* Is (specific thing) worth it?

e Here's what | would do if | were (in bad/specific situation) eg If |
was overweight/broke/new entrepreneur | woulddo ____

* From (before situation) to (after situation) Here’s what | did eg.
From Broke to Millionaire: Here's what | did to break
generational curses.

e The real reason why (x result/method) is not working for you.

e Client1is having X result. Client 2 is having y result. Both of
them are on different paths. How long do you plan on waiting
to "take action"?

e Give away a coupon

 Host a Sale of a new bundle

» Post a discount or special offer

e Add anirresistible bonus to your offer

* Remind People To Buy Your Products or Services

e Fact VS Lies in your industry and how your clients and
customers ignore the lies and get (incredible result)

e Isittoo lateto (get the result)?

e The (strange method) you use to get (X Result)

* lused to (before state eg. be overweight, struggle with ADHD) -
Here's how | (got result eg. built a 7 figure business)

e Share the story of a client and how they got their results.
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» The biggest problem with trying to reach (specific goal). Some
people give up when (challenges/fears) happen. Here’s how you
can get rid of this problem once and for all and hit your goals
faster!

* Never give up on (your goal) because one decision could
change everything for the better! Share a client/customer
result

 OMG! My client (name) got (specific incredible result)

e # common mistakes that (your client) makes before they come
to you?

* It took me # years to (get this goal), yet with my clients, it takes
# months/weeks. Here’s why... You get to avoid (mistake 1,
mistake 2, mistake 3. This made me feel lost and confused for
(X amount of time) It made me believe that | could never be one
of those people to (experience goal).

e Who elseis curious about how (product/service) works? I'll be
going live/making a video about the best ways to use it!

e There are 2 types of (audience type eg. entrepreneurs) Client A
and Client B. Both clients ( do this specific thingand getin a
bad situation) yet only Client A (goes through specific
struggles) for a long time. Client B (didn’t have to go through
this for longer than 1 week because (they tried this thing) when
they saw things taking a bad turn. Which Client would you
have to be?

e Goals you/your clients want to achieve in the new year and
your strategy for reaching them.

e Host a 1-day Only flash sale
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